Historic,  archived  document 

Do  not  assume  content  reflects  current 
scientific  knowledge,  policies,  or  practices. 


ITJITED  STAIES  DS?AE?lffilTT  CF  AGPJCULTU3E 
Bureau  of  Arricultural  Econoinics 
Washington 

F,S.  April  11,  1S25 

A-11  FOiSIGil  l^iiS  M  iLPPLES  *  " 


GLASGOW  AS  A  PRILIAHY  FI^UI^  KAt^KET. 

Glasgevv  is  the  second  largest  city  in  the  British  Empire.  Situated 
as  it  is  cn  the  west  coast,  with  direct  sailings  and  a  heavy  comnerce  with  all 
of  the  ports  of  the  lle.v  V/orld,  it  has  cone  to  he  a  primary  jr.aricet  for  imported 
fruits  and  vegetables,  ranlting  after  Liverpool  as  such,  hut  almost  equaling 
London  in  importance:, 

A  large  area  of  northern  England  and  Ireland  and  a,ll  of  Scotland 
receives  its  supplies  of  imported  fruits  through  Glasgow.     Cities  as  far  south 
as  Sheffield  draw  upon  Glasgcw  for  their  fruits,     Cnly  a  small  proportion  of 
the  supplies  passing  to  the  interior  citi&s  are  shipped  directly  through 
Glasgow  to  destination.    They  are  consigned  to  the  port  city  and  there  are 
sold  t(i  local  and  provincial  wholesale  buyers  almost  entirely  at  auction. 

Auction  Selling  in  Glasgow. 

The  apples  aro  removed  from  the  ship's  side  and  piled  oy  the  Master 
Porter,  selections  for  size,  grade,  variety,  brand,  etc.,  being  done  by 
emiployees  of  the  auction  brokGi",  after  which  returns  are  made  to  the  broker's 
office  for  cataloguing.     In  barreled  api^les  a  distinction  is  made  between 
tight  barrels,  those  that  shako  and  slack  barrels,  in  this  respect  differing 
fromi  Liverpool,  wnore  they  are  listed  as  "Tight"  and  "Slack^'  only,  determined 
by  tapping  the  head  of  the  barrel  with  a  hatchet. 

Glasgow  has  two  auction  salesrooms,  one  ov/ned  by  a  private  concern 
and  used  by  four  of  the  largest  brokers,  and  the  other,  the  City  of  Glasgov/ 
Salesroom,  popularly  Jmovm  as  "The  ¥00  Free",  which  is  used  by  some  of  the 
leading  wholesale  m.erchants  acting  as  brokers.    By  far  the  largest  quantity 
of  impsrtations  arc  sold  at  the  first  mentioned  salesroom,  and  the  following 
observations  will  apply  particularly  to  that  auction. 

Although  sales  dates  are  usually  \7cdnosday  and  Friday  in  Glasgav, 
they  do  not  occur  regularly  on  those  days  but  'are  held  as  called  and 
advertised,  depending  upon  arrivals.    Sales  are  advertised,  giving  a  brief 
description  of  fruit  on  sale,  not  only  to  the  trade  about  Glasgow,  but  pretty 
largely  over  Scotland  and  England.     It  is  not  imcomanon  for  Liverpool  merchants 
to  buy  in  Glasgow,  and  vice-versa. 

Glasgav  is  known  as  an  "Open  Salesroom.",  and  in  this  respect  differs 
from.  Liverpool  and  Uanchestor,  where  buyers  have  to  be  a  member  of  the  auction 
salesroom  associations.    Here  a  retailer,  or  any  other  individual,  can  enter 
the  room,  and  make  XJ'^^i'chas os  providing  he  is  Icnown  and  has  credit  or  cash. 


The  privatol.Y  ov.-aod  comorcial  salx'sroon  jTiOutimed  is  corraodious , 
v/Gll-1  i,'<htr.cl  and  aijijo inf.s'.d, .. j^- i-^-J^  tJan^-'^isTi^^  Garrple  room  and  lifts.    The  City  of 
GlasgOTV  Salesroom,  tho-ueh.  not  so  largo,  is  'woll  suitod  for  sales  and  is  con- 
veniently located  in  one  comer  of  the  Fruit  Bazaar,  v;h.ic}i  is  the  wholesale 
narlict  for  Glasgov;. 

Buyers  are  given  the  privilege  of  insiDocting  the  fruit  on  the  quay 
prior  to  sale  and  also  the  right  to  mice  rejections  after  the  sale,  providing 
the  goods  are  not  as  represented  by.  the  saniole  in  the  salesroon.  Rejections 
have  to  bo  made  after  an  outward  inspection  of  what  is  being  delivered,  but 
before  the  goods  are  renoved  fron  the  quay. 

In  addition  to  the  auction  sales  by  the  brokers,  Glasgav  also  has 
secondary  auction  sales  by  the  v;holesalo  merchant  to  the  retailer  or  hawker. 
Those  occur  practically  evcr^r  day  in  the  wholesale  market  or  Bazaar,  each 
merchant  announcing  the  start  of  his  sale  by  the  loud  ringing  of  a  bell  at 
his  section.    V/holosale  merchants  usually  have  an  auction  stand  and  a  snail 
ampithcatre  of  seats  on  their  promises.    This  form  of  selling  to  retailors 
is  not  peculiar  to  Glasgow  as  it  is  seen  in  noa,rly  oveiy  largo  British  city 
v/hcre  an  enclosed  \/holcsale  market  is  mainta,ined. 

Glasgow  auction  brokers  differ  from,  those  in  Lianchester,  Liverpool 
and  Southampton  in  that  they  also  sell  as  v/holesalo  merchants,  to  the  very 
circle  of  retail  buyers  upon  v;hom  the  auction  patrons  have  to  depend  for 
their  business.     Some  brokers  claim,  that  they  only  sell  those  lots  that  are 
rejected  at  their  auction  sales,  but  an  insi:?ection  of  their  lines  offered  for 
sale  indicates  that  they  have  a  very  wide  selection  to  draw  from. 

^^r  i  tj^J- sms_of_jjl  a^^ 

The  writer  is  of  the  impress i^n  that  tiie  market  v.'ould  be  a  little 
better  off  if  the  lines  betv;oon  the  brokers  and  wholesalers  v;ere  better 
established,  although  Glasgow  is  large  enough  and  the  supplies  varied  enough 
that  the  operation  of  the  t\7o  auctions  probably  does  not  dissipate  the 
coripotitivo  influence  of  the  buyers. 

Som.e  buyers  stoutly  mxainta,in  that  the  Glasgov;  market  v/ould  be 
bettor  off  if  the  salesroom  was  opened  to  members  only.    As  it  is  the  ::ian 
who  buys  thousands  of  packages  has  to  compote  with  the  man  who  can  buy  only 
a  small  quantity.    From  the  standpoint  of  the  grower  or  shipper  this  criticism 
does  not  moan  much  unless  the  competition  is  so  serious  that  it  keeps  the 
large  buyer  a:;;ay  from  the  mr.rket  and  destroys  the  buying  competition  which 
keeps  lorlcos  up.    Even  though  some  buyers  maintain  xhat  Liverpool  is  a  much 
stronger  market  with  more  active  competition  to  secure  certain  lines  of  goods, 
it  is  unlikely  that  the  open  salesroom  at  Glasgow  is  the  sole  reason.  From 
the  standr)oint  of  the  grower  and  shipper  it  would  seem  desirable  to  have  the 
salesroom  as  v;ido  open  as  possible  without,  of  course,  driving'  away  the  large 
buyer  aiid  this  is  not  happening  in  Glasgav. 
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broilers  -ctT.f        /         ^^.-^^^-^^^  Keweastlo  criticize  the  Glasgov; 

brokers  .or  not  sorting  gooas  as  accurately  as  is  d.ne  in  Liverpool.  This 
refers  nore  to  the  question  of  slaclc  barrels  than  any  othe-.     The  g^st  of 
the  .hole  natter  is  that  the  buyer  gets  better  bargins  in^iivSoS  bec^.s^ 

tight    whereas  m  Glasgo.v  the  broher  is  not  quite  so  particular  fron  the 
buyer's  point  of  viov,  but  is  nore  particular  fron  the  shipper^^  s^Ldpoint. 

,     .  ^^"^  criticize  the  brokers  for  their  con-octition  in  wbole- 

sale  business,  but  there  is  the  counter  criticisn  that  every  v;hoiosaler  is 
trying  as  hard  as  he  can  to  solicit  overseas  conoig^.ents  and  corrp^fe  a^  a 
broker.  Upon  the  v;hole  there  is  very  little  serious  criticisn  tht  can^be 
lodged  against  the  auction  brokers  of  Glasgow. 

tost  cf  Distributing  Through  Glasgo-y. 

V  Glasgov.  auction  brokers  sell  for  a  conraission  of  frcn  3^  up. 

It  usually  costs  tne  Anerican  shipper  of.,     m  sene  instances  7%  is^ch^Irg^d. 

handling  cSr^ef      f         -onnission  the  broker  also  has  a  revenue  fron 
nanaimg  cnarges.-  On  Boxed  apples  a  charge  of  9d.   (is/l  Der  box  is  narV 

Clyde  dues  on  all  fruits  imoT'tpr  /  i-^r^j^ 

._u±ut>  i-iOJi  bOo.  .  3/_  (70j^;  per  ton. 


Master  Porterage, 

Apples  in  Barrels...  4^.  each  less  20-^ 

"        "   =      2id.(5/j     "        "  M 

"  Half  Boxes......  „  iJ^^^^y^^  „       n  „ 

Granges  in  Boxes  ...3id.(7e)  " 

Grapefruit  in  Boxes ........... .  4Atd.   (abcut  one  dollar]  per 

--0  cu.  ft.  less  2oi 


^^tching,  per  ton. .............  id.   (2/]  ^er  ni,iit. 

Margins  Jfede  by  \Vholosalers . 

during  the'eaSv  o.etemined  by  observation  the  v;holesale  nerchants 

(35/ro:e;^i^h^':;.r^4:;^^^  ^T''*  '^y''- 

snail  1  ^  iJ-.  i'-o  ^-^r  .he.a  at  aaction.     Larger  nargins  and 

iSn  on  a  bair  T""  "  ^Peculations.    The  .wholesaler's 

-ar^m  on  a  barrel  of  apples  is  less  than  it  is  on  boxes  as  he  us-al-'^r  ^ni. 
then  at  a  spread  of  fron  2/-  to  2/6d,    (48^^  to  60/].  -^"''^ 

rf^  -^^^  retailers'  nargins  in  Glasgow  seen  to  be  very  like  thev  are  ir 

SftHd"    Q2/f '  -tail^price  on  Virginia  York  InperiaS  rang-es  fTo^  ^d 

fron  M  50*to  iVo"  f  ^'"'^        ^^^"^^^  irvestnent  of 

§1  ?,7*^S«*nn*  ^'''''''^  Glasgo.7  retailer  ii^kec  a  niirgin  of  fron 

U^0j  to  8d.   (lo;z^]  per  pound,  nore  frequently  at  8d.   (16/]  than  6d.  (12/]. 
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With  an  invostnont  of  from  $3,25  to  $4,00  a  mrgin  of  from  $1.00  to  $2.75  per 
tux  ic  mdo  on  this  class  of  goods,  ucnally  a"b(.ut  $2^00.     ThG.-^o  is  a  very 
uidesjjrcod  ozprossion  on  tho  part  of  the '.viiclosalors  of  G-lasgov.',  as  v;cll  as 
in  other  British  narkcts,  that  tho  retail  or  holds  up  the  c^r_3\unption  of  a^iples 
ty  too  great;  a  rargin"^ 

The  Delicious  Variety  of  Bocont  Favor  in  Sgotli^r.d.> 

Althjugli  a  long  tine  favorite  in  ^linerican  narlcets,  British  2r>arkots 
have  had  a  decided  aversion  to  the  Delicious .    Jho  Glasgow  trade  is  universally 
of  the  opinion  th^t  there  has  "been  a  decided  change  in  this  respect  in  tho  last 
year  and  that  new  Delici-us  are  hoing  eagerly  scu^dit  after.    '£his  swing-about 
had  its  inception  through  tho  offv^rta  of  an  Edinourgh  retail  fruit  merchant 
uho  apprsciated  tho  qualities  of  tho  variety  and  took  active  steps  to  introduce 
it  to  his  trade.    He-s  croatod  a  ceracnd  for  the  Dolicious  that  soon  nado  hin  the 
nost  eager  cuyor  of  this  variety  en  the  Glasgow  auction.    This  attracted  other 
tuyers  to  the  Delicious  and  they  put  it  in  stock,  after  which  the  natural  de- 
nand  of  tho  people  took  caro  of  the  situation. 

The  northern  markets  demand  larger  apples  and  are  m.ore  keen  for 
&r^Stit  rod  varieties  than  othor  British  ports.     It  is  a  mistaken  idea  in  some 
par^is  of  the  United  States  that  British  markets  dom.and  yellow  apples.  They 
do  ^prociato  and  demand  tho  Yellow  ITewtown  and  Jllbemcrie  Pippin  (which  are 
cne^^nd  tho  same  variety),  but  after  th^t  the  Jonathan  and  York  Imperial  are 
nosi  in  favor.    The  Spiti:enl;urg,  Baldwin  and  Ben  Davis  are  all  in  demand,  the 
latter  because  it  usually  arrives  in  a  sound  condition  and  is  red  in  color. 

The  recent  increase  in  popularity  of  the  Delicious  Illustrates  hov/ 
reports  from  the  fruit  trade  may  be  mxisleading  as  to  the  real  likes  of  the 
people.    The  potential  demands  of  the  consumer  are  often  quite  different  from 
the  apparent  der^nds.     In  the  case  of  the  Delicious  it  is  rather  surprising 
that  the  developm.ont  mentioned  took  place,  because  the  Delicious  that  arrive 
in  Great  Britain  are  not  a  fair  representation  of  the  variety,  usually  being 
snail  with  not  too  good  color,  indicating  abnormal  fruit,  possibly  grown  on 
the  under  limbs  or  in  the  center  of  tho  tree. 


Edwin  Smith, 
Specialist  in  Foreign  ilarketing, 

IIOTE:    The  names  of  Glasgov;  brokers  r.ay  be  h^d  upon  request  to  the  Foreign 
Service,  Bureau  of  Agricultural  Econom.ics,  V/ashington,  D.  C. 


